
Your Partners for Doing Business  
in Mexico and the Americas



ManattJones Global Strategies

ManattJones Global Strategies provides strategic business advice 
and advocacy to companies operating in, investing in, or exporting 
to Mexico and Latin America. The firm helps clients identify and 
take advantage of opportunities and address strategic, political, 
and market access challenges. With years of experience, we offer 
unmatched market knowledge, extensive regional experience, and 
a deep network of relationships with senior business, government 
and civic leaders. ManattJones also assists companies interested 
in doing business or investing in the United States.



The firm’s particular focus on, and presence in, Mexico 
meshes with the significant new opportunities created 
by Mexico’s economic growth, recent constitutional 
changes promoting openness in key sectors, including 
energy and telecommunications, and the country’s 
ever stronger commercial ties with the United States. 
Mexico is the United States’ third-largest trading 
partner and second-largest export market, with two-
way trade exceeding $500 billion annually.

Our firm is led by our Chairman, Ambassador James R. 
Jones, and our President & CEO, Michael C. Camuñez. 
Ambassador Jones is a former White House Chief of 
Staff and past United States Ambassador to Mexico, 
who participated in the negotiation, passage and 
implementation of NAFTA. He also helped formulate 
the United States government’s rescue package 
for Mexico during the peso crisis, which prevented 
bankruptcy of the Mexican government. A former 
senior member of Congress and International President 
of a Fortune 500 company, Ambassador Jones has 
remained deeply involved in and connected to Mexico 
since leaving his post as ambassador.

Mr. Camuñez served as Special Counsel to the 
President at the White House and, most recently, as 
Assistant Secretary of Commerce in the International 
Trade Administration, where he led the Market 
Access and Compliance Division and was one of the 
Obama Administration’s top trade officials. While at 
the Department of Commerce, he managed a global 
portfolio and was deeply engaged in managing 
U.S.-Mexico economic and trade relations. He led 
numerous trade and policy missions to Mexico and 
was the principal proponent and architect of the U.S.-
Mexico High-Level Economic Dialogue established by 
Presidents Obama and Peña Nieto in 2013.

ManattJones is a consulting subsidiary of Manatt, Phelps 
& Phillips, LLP, a leading United States-based law firm. 
ManattJones’ headquarters is in Washington, D.C., and 
the firm has offices in Los Angeles, Mexico City and 
Monterrey (Nuevo Leon).



ManattJones has exceptional strength and experience in Mexico.

Drawing on the experience of our team, which includes 
professionals on the ground in Mexico City and Monterrey, 
ManattJones is able to provide customized and insight-driven 
business and advisory services for the Mexican market. 

Our team knows Mexican industry and the leaders in 
international business and trade. Our network of business and 
government contacts in Mexico reaches the highest levels, and 
we regularly work with federal, state, and municipal authorities 
on matters of client concern. The ManattJones team also 
engages with the American Chamber of Commerce as well as 
the United States Embassy in Mexico and the various federal 
agencies and industry associations involved with trade in both 
Mexico City and Washington, D.C. We have deep experience 
helping U.S. and other companies doing business in Mexico, 
whether entering the market for the first time or expanding 
their footprint through business development support. We 
have also helped clients resolve a range of problems and 
market access challenges, including regulatory issues and a 
variety of nontariff barriers.

Through our affiliation with our parent firm, Manatt, Phelps & 
Phillips, LLP, we are also able to help Mexican and other foreign 
firms and investors take advantage of strategic investment 
opportunities in the United States.

Our Mexico City office, which has been in place for more than 
a dozen years, is led by Juan Casillas, a seasoned executive 
who has worked in both Mexico and the United States and 
has substantial experience in business development, strategic 
planning and analysis and government and public affairs.           
Mr. Casillas leads the firm’s government relations practice.

We opened our Monterrey office in 2014 to further strengthen 
our market entry and business relocation practice. The office 
and practice is led by Luis R. Rodriguez, who previously led 
the Global Relocation and Expansion practice for the Americas 
of a Big Four accounting firm. In that role, Mr. Rodriguez has 
worked with leading manufacturers, including European, 
Japanese and Korean automakers, as they have evaluated and 
eventually entered the Mexican market in recent years.

ManattJones and Mexico



Our Team

Ambassador James Jones’ practice focuses on international trade, investment and 
commerce, business-government relations and financial services. He has worked 
extensively with businesses seeking to enter or already operating in Mexico, Latin America, 
Asia and the Middle East. He is a former United States Ambassador to Mexico and member 
of the U.S. House of Representatives. 

Ambassador Jones’ consulting work currently focuses on business development and 
government relations for clients in Mexico and Latin America. He has provided strategic 
advice to a multinational automobile manufacturer based in Asia and helped facilitate its 
entry into the Mexican market. Ambassador Jones has worked with major energy firms 
in Mexico, Venezuela, Ecuador and Lithuania. He counseled a U.S. insurance company in 
its purchase of a privatized Mexican company as well as a U.S.-Mexico joint venture to 
build a water-treatment project in Mexico. Ambassador Jones assisted a U.S.-based resort 
developer in establishing projects in Mexico and Latin America, and assisted a Class I U.S. 
railroad with investments in Mexico and Panama. Since founding ManattJones, he has 
assisted a wide range of U.S. businesses with a variety of commercial ventures.

Ambassador Jones participated in the negotiation, passage, and implementation of 
NAFTA. He also helped formulate the United States government’s rescue package 
for Mexico during the 1994 peso crisis, which prevented bankruptcy of the Mexican 
government. Ambassador Jones’ previous business experience includes his service as 
Chairman and CEO of the American Stock Exchange (AMEX) in New York. During his 
tenure at AMEX, listings, revenues and market share increased. He was also President 
of Warnaco International in New York.

Ambassador Jones’ public-service career started at the White House at age 25. He was 
President Lyndon Johnson’s last Appointments Secretary/Chief of Staff at age 28.

He was also a member of Congress for 14 years, where he was Chairman of the Budget 
Committee and a ranking member of the Ways and Means Committee.

Michael C. Camuñez is President and CEO of ManattJones Global Strategies and an equity 
partner in Manatt, Phelps & Phillips, LLP’s Government & Regulatory division, based in both 
the Washington, D.C. and Los Angeles offices. 

Mr. Camuñez has significant experience as a senior executive, counselor and advocate 
advising U.S. companies in domestic and global markets. He has an intimate knowledge 
of the workings of the U.S. government, strong relationships with a range of economic 
policymakers around the globe in key markets, and he possesses a unique combination of 
political, legal, economic and international experience.

Prior to joining Manatt, Mr. Camuñez served from 2010 to 2013 as one of the nation’s 
leading commercial diplomats as the Assistant Secretary of Commerce for Market Access 
and Compliance, where he managed a global portfolio to help lead the U.S. government’s 
efforts to open new markets for U.S. goods and services, identify and eliminate significant 
market access challenges and nontariff barriers, and monitor and enforce U.S. trade 
agreements and commitments. As Assistant Secretary, Mr. Camuñez visited more than 
30 countries to advance U.S. trade and economic policy and held key leadership positions 
in a wide range of bilateral trade dialogues with developed and emerging markets in 
Sub-Saharan Africa, Europe and Eurasia, Asia and Latin America. Mr. Camuñez is widely 
recognized for playing a critical role in rebalancing U.S. economic policy toward Mexico, 
leading numerous trade and policy missions to Mexico and helping to lead efforts to update 
and modernize a range of initiatives to enhance cross-border trade and investment. He was 
the chief architect of the recently established U.S.-Mexico High-Level Economic Dialogue, 
which he proposed, coordinated and later helped launch during President Obama’s visit to 
Mexico in May 2013.
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President
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Washington, D.C.



Our Team

Juan Casillas, based in Mexico City, leads the firm’s government relations practice. He 
provides consulting services to international corporations regarding their activities in 
Mexico as well as to Mexican businesses on their operations and initiatives overseas. 
A former Andersen consultant and corporate executive, he is a seasoned participant 
in the Mexican market who has worked in both Mexico and the United States and 
has substantial experience in business development, strategic planning and analysis, 
government and public affairs, and consulting in both countries. He has worked 
with companies in the financial, energy, manufacturing, infrastructure, automotive, 
hospitality, pharmaceutical, transportation, security, technology, and mining 
industries, among others.

Andrew I. Rudman is a Managing Director with ManattJones Global Strategies. 
Based in the firm’s Washington, D.C., office, he has experience in public policy and 
advocacy on behalf of the private sector and has worked extensively in Latin America 
as well as in Canada and Russia. As a former executive of the Pharmaceutical 
Research and Manufacturers of America (PhRMA), he has represented the 
biopharmaceutical industry before various domestic and foreign government entities 
and regulators, interest groups and academia and has successfully coordinated 
major trade and foreign policy initiatives. As a former Foreign Service Officer and 
senior member of the Department of Commerce’s International Trade Administration, 
he has also advocated for U.S. companies in foreign markets.

Juan Casillas
Managing Director

Andrew Rudman
Managing Director

Luis R. Rodriguez, based in Monterrey, Mexico, leads the firm’s market entry and 
market access practice. He provides business consulting and government relations 
services to multinational companies in connection with complex cross-border 
ventures in Mexico and Latin America. Prior to joining the firm, he was the partner 
in charge of KPMG Cardenas Dosal S.C.’s Global Location and Expansion Services 
Practice for Latin America and also led the Trade and Customs Practice in Mexico. 
He has extensive knowledge of the trade, customs, intellectual property, investment, 
financing and taxation aspects of business, primarily related to international 
operations in Mexico and Latin America. 

Luis R. Rodriguez
Managing Director
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Washington, D.C.
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Government Relations
•   Manage government relations in Mexico,  

Latin America, and the United States at the local, 
state and federal levels.

•   Work with foreign governments and embassies, 
private-sector businesses and associations, 
international financial institutions, domestic and 
international media, NGOs and other local and 
international organizations and stakeholders to 
identify opportunities for collaboration and mutual 
advancement of interests.

New Market Entry
•   Provide strategic advice, market insight and 

intelligence to companies entering, expanding in, 
or exporting to Mexico and Latin America.

•   As needed, form and manage dedicated project 
teams of market and industry experts, investors, 
public relations professionals, government 
relations specialists and lawyers.

Political Risk and Strategic Planning
•   Interpret local and regional political developments 

at the federal, state and municipal levels to 
provide early warning of political, regulatory  
and other initiatives that could have an impact on 
our clients’ business operations and interests.

•   Provide political and economic risk analysis, 
cultural know-how, and economic, regulatory  
and competitive response-scenario planning.

Trade Mission Support
•   Assist U.S. companies that participate in municipal, 

state and federally led trade missions to Mexico 
with a full suite of services to achieve export and 
investment success.

•   Provide market and regulatory analysis.

•   Conduct due diligence on potential distributors  
or joint venture partners.

•   Assist with licensing, permitting and regulatory 
approval of products exported to Mexico.

•   Provide representation and advocacy before 
municipal, state and federal agencies that may be 
purchasers or end users of exported products or 
that may have a role in approving the use of such 
products in the Mexican market.

•   Assist with Mexican customs clearance.

Joint Ventures, Strategic Alliances and Due Diligence
•   Identify, screen, and monitor potential joint venture 

partners and strategic alliances as well as potential 
suppliers, distributors, manufacturers, operators, 
representatives and third-party service providers. 

Legal Services and Regulatory Compliance
•   ManattJones offers clients access to U.S. legal 

experience in cross-border transactions, advertising, 
energy, healthcare, distribution and marketing, retail 
activities and commercial lending and finance in 
Mexico and other global markets through our parent 
firm Manatt, Phelps & Phillips, LLP.

ManattJones professionals work as integral members of clients’ teams to design and implement 
coherent, multidimensional, culturally and politically appropriate business strategies.  
Working closely with clients to solve problems, we:

Our Services
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